
 

F
 
D
 
 
P
th
 
A
Y
 

 

ull Name: __

Date: ______

Please watch
he best of yo

All of the answ
You may nee

1. When
2. Why w
3. What 
4. Why d
5. What 
6. How d
7. Where
8. What 
9. Expla
10. Does 
11. Does 
12. What 
13. What 
14. Shoul
15. How c
16. What 
17. What 
18. What 
19. What 
20. What 
21. What 
22. What 
23. What 
24. What 

minute
25. What 

minute
26. List al

AllPro
27. How c
28. How c

 

AllProW

__________

___________

h the video a
our ability on

wers can be
ed to do som

n was AllProW
was AllProW
is AllProWe

does AllProW
is the bigge

does AllProW
e do leads c
is your job w
in how a dem
AllProWebT
AllProWebT
does CRM s
does a CRM
d you only h

can you help
should you 
is Business 
do Small Bu
are some ex
are some ex
are you sup
should the f
should happ
should you 
es? 
should you 
es have pas
ll the steps t

oWebTools is
can you tell i
can you tell i

WebTools 

__________

___________

at: www.AllP
n a separate 

e found in the
me interpretat

WebTools fo
WebTools cre

bTools? 
WebTools ha
st challenge

WebTools he
come from? 
when you rec
mo is perfor

Tools recomm
Tools recomm
stand for? 
M do? 
help people w
p Small Busi
talk about o
Networking

usiness Own
xample ques
xamples of "

pposed to do
first 15 minu
pen after the
do if a Smal

say when th
ssed)? 
hat you sho
s. 
if someone i
if someone i

AllP

Product D

___________

__________

roWebTools
word doc.  T

e video, but 
tion to provid

ounded? 
eated? 

ave so many
e for the AllP
elp Small Bu

ceive a lead
med? 
mend "hard 
mend "cold c

who need A
ness Owner
n your first c
? 

ners like to ta
stions that y
"Pain Points
o once you h
tes of the fir

e first 15 min
l Business O

he Small Bus

uld take the 

is interested
is NOT inter

ProWeb

Demonstra

__________

__________

s.com/Trainin
Type out you

may not be 
de an answe

y features?
ProWebTools
usiness Own

d? 

selling"? 
calling"? 

llProWebTo
rs when they
call to a Sma

alk about the
ou can ask o
"? 

have a list of 
rst call be ab
nutes? 
Owner asks 

siness Owne

Small Busin

 in AllProWe
ested in AllP

bTools.c

ator Test 1

_ 

ng1 and ans
ur answers b

presented w
er. 

s company?
ners? 

ols? 
y do not nee
all Business 

e most? 
on the first c

"Pain Points
bout? 

you about y

er asks you t

ness Owner 

ebTools? 
ProWebTool

Initi
com      

swer all of th
below each 

with the exac

ed AllProWeb
Owner? 

call to a Sma

s"? 

your busines

to explain yo

through to e

s? 

ials ____
 970-61

he questions
question. 

ct wording fo

bTools? 

all Business 

s within the 

our business

explain what

_______
12-1515

s below to 

ound here.  

Owner? 

first 10 

s (after 15 

t 

_ 
5 



 

 

 
 

 

29. What 
them?

30. What 
31. Give 5

a. 
b. 
c. 
d. 
e. 

32. What 
33. Why is
34. What 
35. What 
36. How c
37. What 
38. What 
39. What 
40. What 

you to

Question

41. How d
42. Are th
43. What 
44. How s
45. What 
46. What 
47. Why w
48. How d
49. What 
50. What 
51. How d
52. What 
53. What 
54. What 
55. What 

 

AllProW

should you 
? 
types of thin

5 examples 
  
  
  
  
 

should you 
s starting a s
sets AllProW
does CRM s

can a custom
is the cost if
is the most 
do you think
part of this j

o overcome t

ns for 2nd T

does the pric
here cancella
is the avera

should you a
is a commo
is the value 

would you be
does Elizabe
type of infor
is the purpo

do the "notes
is the benef
is the "Introd
did Elizabet
is the web a

WebTools 

do if someo

ngs does Sh
of things tha

do if the per
screenshare

WebTools ap
stand for? 
mer get supp
f a customer
interesting p
k you will be
ob do you th
this challeng

Training Vid

cing of AllPro
ation fees? 
ge price per

approach Ne
n result whe
in connectin

end busines
eth start the 
rmation is sto
ose of the "W
s" get entere
fit of sending
duce" button
th do well in 
address of th

AllP

Product D

ne is NOT in

hantel talk ab
at you can ta

rson you are
e better than
part from it's

port when th
r needs to pu
part of this jo
 best at and
hink will be t
ge? 

End

deo 

oWebTools 

r month that 
etworking Ev
en you call s
ng people th
ss cards? 
Demo? 
ored in the C

Workflow Tim
ed? 
g an email fr
n for? 
her Demo?

he Demo? 

ProWeb

Demonstra

nterested in 

bout when ca
alk about at t

e talking to h
n just staying
s competitors

ey need hel
urchase an a

ob for you? 
 why? 
the most cha

d of first tra
 
 

work? 

most Small 
vents? 
omeone who

hat you meet

CRM? 
meline"? 

rom AllProW

bTools.c

ator Test 1

AllProWebT

alls just get 
the VERY B

as a dog or 
g on the pho
s? 

p? 
additional 12

allenging for 

aining 

Business O

o gave you t
t with others

WebTools? 

Initi
com      

Tools and ho

started? 
EGINNING 

a cat or a ch
ne? 

20 minutes o

r you?  What

Owners pay f

their busines
 that you ha

ials ____
 970-61

ow should yo

of a call: 

hild? 

of Support ti

t do you thin

for AllProWe

ss card? 
ave met? 

_______
12-1515

ou treat 

me? 

nk will help 

ebTools? 

_ 
5 



 
 

56. What 
57. How d
58. How c
59. What 
60. How m
61. What 
62. Expla
63. Is it ok
64. Is it be
65. How lo
66. How c
67. Who s
68. While 

the lea
a. 

69. What 
70.  

 

AllProW

is the login a
do you creat
can you lear
if you are ta

many sub-ac
are "tags" u
in how the ta
k if the demo
etter to talk a
ong should y
can you use 
should be lo
you are in t

ad asks you
How is this

is another w

WebTools 

and passwo
te a new cus
rn about the 
alking to som
ccounts are 
sed for? 
asking syste
o lasts longe
and talk whe
you talk whe
"Internet AD
gged into th
raining and 
 that you do
s going to he

way you can 

AllP

Product D

ord to get into
stomer recor
AllProWebT

meone and th
needed befo

em works. 
er than 15 m
en doing a d
en you initial
DHD" to you
e demo? Yo
doing a dem

o not know?
elp you learn
learn about 

ProWeb

Demonstra

o the Demo?
rd? 
Tools feature
hey ask a qu
ore someone

minutes? 
emo, or to le
lly show the 
r advantage

ou or the lea
mo, how are 

n? 
the features

bTools.c

ator Test 1

? 

es? 
uestion that y
e can becom

et the lead ta
demo to the

e? 
d? 
you going to

s? 

Initi
com      

you don't kn
me an "AllPro

alk? 
e lead? 

o get the ans

ials ____
 970-61

now the answ
o Expert"? 

swers to que

_______
12-1515

wer to? 

estions that 

_ 
5 


